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Participants Résumés 

Augusto T. Yokoyama  

Controllership and IR manager  

 

A. Emílio C. Fugazza  

Chief Financial and IR Officer  

Disclaimer : This presentation  contains  forward -looking  statements  and  information  related  to  EZTEC reflecting  the  current  outlook  and/or  prospects  of  

the  Company  and  its Management  concerning  its performance,  operations  and  future  events . These are  merely  projections  and  as such  are  subject  

to  risks, uncertainties  and  future  events . Investors should  be  aware  that  various  important  factors  could  lead  to  results materially  different  from  the  

plans,  objectives,  expectations,  projections  and  intentions  expressed  herein . Under  no  circumstances  are  the  Company,  its subsidiaries,  directors,  

officers,  agents  or employees  responsible  for  any  investment  decision  taken  by  third -parties  (including  investors)  based  on  the  information  and  

statements  contained  herein,  or for  any  resulting,  corresponding  or specific  damages . 

Á Founding partner and CEO of Grupo  Analisy's, a 

company acquired by EZTEC in 2007  

Á Civil engineer graduated from the Federal University of 

São Carlos  
Á Iniciou suas atividades na EZTEC em 1986  

Á Diretor Comercial desde 2007  

Á Fundador da TecVendas  

Marcos  Ernesto Zarzur  

Diretor Comercial  

Á Civil engineer graduated from USP - São Paulo University  

Á MBA in finance and controllership from FGV  

Hugo G. B. Soares  

 IR Analyst 
Á Economist graduated from Bentley Univesity  

Silvio  Ernesto Zarzur 

CEO and Executive Vice President  

 

Á Founding partner of EZTEC and Officer since 1980  

Á Civil engineer graduated from Mackenzie  

Flávio  Ernesto Zarzur 

 Vice Chief Executive Officer  

Á Founding partner of EZTEC and Officer since 1980  

Á Civil engineer graduated from FAAP  



EZ Towers 
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Á 2 150-meter tal Triple-A Towers  

Á 39 pavements , of which  26 are offices  

ÁConstructed  area : 163,217sqm  

ÁBOMA area : 94,004 sqm  

Á 41 elevators , 2 heliports , 2.856 parking spaces  

ÁArchitectural  Design: Carlos Ott  

Á LEED Gold, Platinum accessibility  seal  from  Guiaderodas  

ÁMaster Imobiliário Award  

 

 

 

Á Tower Aõs sale : 2013 (São Carlos)  

Á Tower Bõs sale : 2017 (Brookfield ) 

ÁGross margin : (Towers A and  B): 53% 

ÁNet income: R$633 million  

Á TIR: 33,6% per year  



2017 Highlights  
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Operational : 

Á Launches  reached  R$993 million  (R$343 million  ex-EZ Towers) in 2017; 

ÁContracted  Sales reached  R$868 million  (R$218 million  ex-EZ Towers) in 2017; 

Á Land Bank position reached  R$6.1 billion  in 4Q17; 

ÁDelivery of 11 projects totaling - R$1.4 billion  of EZTEC PSV in 2017. 

 

Financials : 

ÁGross Profit reached  R$435 million  in 2017,  Gross Margin   reached  44,3%; 

ÁNet Income reached  R$359 million  in 2017, Net  Margin  reached  36,6%; 

ÁNet Cash of R$326 million , having generated R$736 million  in 2017 (ex-dividends ), plus 

Performed Receivables of R$665 million ; 

ÁPayment of dividends in September, amounting to R$180,213,662.18, plus additional 

dividens  of R$440.553.760,51 in December  representing R$3.76 per share and  267% 

payout  



Sales and  Cancellations  (Ex Tower-B) 
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of the gross sales refers to delivered units.  

72% 
of the gross sales refers to launches.  

15% 

*Ex-Tower B 
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Deliveries vs. Inventory  
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Á Resilient cancellations  through  2017 due  to  deliveries  of  the  harvests  between  2013 and  2014; 

Á Largest  amount  of  deliveries  ends  in 2017; 

Á Deliveries  from  2018 on  come  from  the  harvests  after  2015: better  profile  and  prices  suited  to  new  reality ; 

Á First sign of  cancellations  retraction  already  in 4Q17. 
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Inventory  
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Of inventory to be delivered  

scheduled  to  2018. 

19% 

of the inventory refers to 

residential segment  in the 

city of São Paulo.  

30% 

of the inventory refers to 

delivered units (including commercials)  

79% 

%EZTEC ð R$ 1.382 MN 
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Launches -2017 
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Legittimo  Vila Romana  

(Scipião ) 

Location  : São Paulo/SP  

Segment  : Residential  

Standard : High-End 

EZTECõs PSV:  R$49,5 MN 

Units: 54 

% sold : 74% 

 

Verace  Brooklin  

(Joaquim Guarani)  

Location  : São Paulo/SP  

Segment  : Residential  

Standard : High-End 

EZTECõs PSV:  R$82,3 MN 

Units: 48 

% sold : 71% 

 

 

In Design Tamandaré  

(Tamandaré)  

Location  : São Paulo/SP  

Segment  : Residential  

Standard : Middle  High-End  

EZTECõs PSV:  R$67,8 MN 

Units : 114 

% sold : 40% 

 

 

Clima São Francisco  

 (Corifeu de Azevedo)  

Location : São Paulo/SP  

Segment : Residential  

Standard : Middle  High-End 

EZTECõs PSV. : R$75 MN 

Units: 121 

% sold : 55% 

 

 



Launches -2018 
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Z-Cotovia  

(Cotovia)  

Locatiom : São Paulo/SP  

Segment : Misto 

Standart : Alto  

EZTECõs PSV : R$105,5 MM 

Units: 200 

% sold : 65% (preliminar numbers ) 

 

Lançamentos -%EZTEC 
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Financial Performance I  
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Financial Performance II  
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