Our team GBT
A proven Business Development track record and highly motivated team
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Our Operative Mechanism
The BD systematic approach to ensure access to highd assets

Di scoveryé Prioritizeé Sourcingté
oo N
New Molecular Entity Meetings — New Product Committee —
A Current Partners
A Voice of the Customer A Industry Trends
A Databases Screening Proprietary
A FDA, EMA A Unmet Need Molecules
Inputs & A Clarivate Analytics A .
AT A Wworldwide Healthcare Events White Spaces
A ASCO, ASH, CPHI, ASM
A JPMorgan, Jefferies, Goldman A Innovation
A BD Treks Partnership
A EU, US, Asia A Therapeutic Area Molecules
A Brokers / Advisors
A Unsolicited Opportunities

@ I&I / Special Treatments

Molecules Molecules -
Oncology 5

Specialt . .
peciaty (@ Anti infective

Source: Company data, 2018



Our Operative Mechanism CBT
Discovery sources &rioritizacion

US /EU Requlators
Industry Events A Monthly FDA approvals
A ASCO/ESMO A Monthly EMA approvals
A ASH
A ASM/ECCMID
A BIO
A CPHI/ EURO PLX

Industry Reports

A IMS Healthcare

A McKinsey Insights

A Clarivate/Newport/IQVIA
A Alpha Seek

300

molecules/year

HC Conferences

A JP Morgan
A Jefferies Partners Pipeline
A Goldman Sachs A Celgene
A Gilead
o A Eisai
Pharma Brokers ‘ A Pierre Fabre
A Kybora AX DD
A Ficus
A X _
Voice of the Customers
Universities & Research Labs A NBO/NPC Meetings
A Pasteur Institute A KOLs interviews

A Country Managers
A Industry Analysts



Our Operative Mechanism
The BD 4steps GoNoGo process approach to ensure robust assets

Partnership products pipeline

GBT

Attractiveness
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Astrategic Alignment
ACapability Fit
AOpportunity Sizing
APortfolio Fit
AProduct Strengths

Assessment
(Business Plan)

ABusiness Plan
AProduct Positioning
ACompetitive Environment

AGxEntry Simulation

APricing Scenarios <

Due Diligence
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Closing
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Key Metrics

Success Ratio
1:10

Process Time
15 months

Annual Peak Sales
$30-50M
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Our Operative Mechanism
Attractivenesst ExampleCresemb®

Attractiveness of the opportunities presented

Mortality of Invasive Fungal Infections

Attractiveness

. A Invasive Fungal Infections (IFl) main cause of | 25-38% 34-58%  40-80%
Strateglc mortality in cancer patients undergoing
Alignment chemotherapy regimens @ ®> ‘®>
774 &
A us AVerage treatment Price: USD 8,500 ‘ Institutional Pan Regional
ey A Significant product and operational capabilities in Brazil i Ambisome ®
Capabilities ar P ' oper P _
Fi A Limited product capabilities in the rest of the region
It A Operational capabilities (Regulatory, Access, Institutional Sales) in the rest of the region
Others, 8%
Terbinafine, 5% Voriclcar:/azole
A Need for new antifungal agents Micafungin, 8% \
Market _ _ - . -
. A IFI Worldwide Market Size: USD 4.5 billion (CAGR15%) i Azoles USD 2.3 billion  traconazole, 8% » Fluconazole
Attractiveness A Cresemba WW Peak Sales projections estimated at: USD 600 million Amphotericin B " 18%
11%
Posaconazole Caspofungin
11% 12%
BCRESEMBA
. A Perfect fit in Brazil to complement IFI portfolio i Amphotericin + Azole R
Portfolio o comp portiolio - Amp Azole
Eit Common fungal infection in hematological patients 0
! A Opportunity to start building the IFI franchise across the region ﬁ'w“?p'm’”u"#ﬂ? \
Polyenes Echinocandins
Yeast Molds \Y Oral Safety Profile
Product Cresemba + + + + + .
Strengths Amphotericin + + + - -
Candins + - + - +
Source: Company Analysis, March 2016 5

Note: Strong @ Weak O
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Our Operative Mechanism
Assessment (Business Plan)verall Approach

2017 2018 2019 2020 2021 2022 2023 2024 2025 2026 2027 2028 2029 2030 2031

Marketing Expenses

A IRR

4 N 4
. 21,429 ~ f ) ) ) .
Disease BaCkg round # Patients Market Overview Invasive Fungal infection i Market Size USD MM
18,215
. . . Peru [N
A Epidemiology A Market trends & Size Eoundor [N
i A Market segmentation Chile I
A Pathophysiology . + g Colombin. |
i 1,668 i ina |
A Treatment Algorithm -’ . . 1,001 200 A Demand analysis Ar&z/leen:lz:
| ]
A Treatment guidelines "ZEHZ?%‘:?,‘?S E‘:Q:syﬁi‘"ifé RS ‘:‘*"’ge “:: Ml e Ceees A Future Outlook Brazil I
\ " EHU‘EUU " e J \ 0 10 20 30 40 50 60
Ve
Customer It Competitor Consumer Candidate
Analysis = Analysis Analysis Positioning
Treatment cost by country based on dosage assumptions v - Hematological Patients ~ -—-------—---~ R
N
| Severe patient in ICU with fe;:;s;r"wresponding to high spectrum | Countries Target | Competitor Competitor  Generic Transplant 50 ensive Care ',' Prophylaxis Empiric Preemptive Confirmed \\I
———————J 7% Unit H i !
1 T ti high risk Initiati / itch of T di Identificati of
U physician |0 N0 B[ Does ne nave (L) 356 356 356 558 50% || of i paten to | AFon paions mwih | by dimeal | species tough | !
Identification think in fungal a““’"""‘i 1) W"s gives the | | avoid disease AB regimen but with | conditions plus clinical and :
rescribe authorization? A
meter e )| hmanr | Solid Tumors : e, | ke maw | e ||
! ss | ossss s ‘ ! v s | 1500) .
R - Prescribes antifungal Azoles/Ampho | 1
ecommendation i Fe—— I Prod. 2ZZ Prod. AAAProd. AAA :
— — T @ 553 553 553 355 ! ' |
Coe ] [ ® : L £ |
1
I 1 |
Is mereme?;:ﬁ:ar\rarx:: a?vauanle Pauen‘tr:at‘a’:‘t;izt dayh 268 558 5% 566 Leukemia : Salvage Thepary :
0, \
herence full treatment Y N _ ’
$3$ $3$ $3$ 5
@ Primary Leverage Point @ Secondary Leverage Point
&
. . . " .
Scenario Analysis and Patients uptake curve Key Assumptions
. 5,000 (# of patients by country) by country
Valuation 4000 e e = = = S 1 Bace
2000 = = & A Price Evolution cenario I base Lase
' — A Foreign Exchange A )
2,000 o A Coverage - A Profit & Loss
1,000 = A Time to market - Cashflow
B . ﬁ Generic Entry A NPV
A

-

mArgentina ®Brazil

mChile mColombia

Ecuador

Mexico ®Peru

Sales Expenses

Source: Company data, November 2016
(*) Dummy Numbers




