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Barretos, November 8, 2016 ς Minerva S.A. (BM&FBOVESPA: BEEF3 | OTCQX: MRVSY), one of the leaders in South 
America in the production and sale of fresh beef, live cattle and cattle byproducts, with operations also in the beef, 
pork and poultry processing segments, announces today its results for the third quarter of 2016 (3Q16). The financial 
and operating information herein is presented in BRGAAP and Brazilian reais (R$), in accordance with International 
Financial Reporting Standards (IFRS). 

 

 

  

 

V Minerva posted net income of R$47.4 million in 3Q16. ROIC came to 24.8%, 354 bps up on 

3Q15. Cash position at the close of 3Q16 totaled R$3.2 billion, 2.6x higher than short-term 

maturities. At the close of 3Q16, financial leverage, measured by the net debt/LTM EBITDA ratio, 

was 3.2x.  

V Third-quarter gross revenue amounted to R$2,695 million. In LTM3Q16, Minerva posted record 

gross revenue of R$10,422 million, 10% up on LTM3Q15. Net revenue amounted to R$2,534 

million in 3Q16, accompanied by a gross margin of 19.4%. 

V Exports accounted for 60% of consolidated revenue, influenced by an increased focus on the 

hǘƘŜǊǎ 5ƛǾƛǎƛƻƴ ƛƴ ǘƘŜ ŘƻƳŜǎǘƛŎ ƳŀǊƪŜǘΦ ¢ƘŜ .ŜŜŦ 5ƛǾƛǎƛƻƴΩǎ ŜȄǇƻǊǘ ǎŀƭŜǎ ǊŜƳŀƛƴŜŘ Ŧƭŀǘ ƛƴ оvмс 

over 3Q15, while domestic sales increased 43%, despite Brazil's economic deterioration. This 

reǎǳƭǘ ǊŜŦƭŜŎǘǎ ǘƘŜ /ƻƳǇŀƴȅΩǎ ŎƻƳƳŜǊŎƛŀƭ ŦƻŎǳǎ ƻƴ ƛƴŎǊŜŀǎƛƴƎ ƛǘǎ ǇŜƴŜǘǊŀǘƛƻƴ ƛƴ ǘƘŜ ƭƻŎŀƭ ƳŀǊƪŜǘ 

as well as the strategy to concentrate on exports to niche and ethnic markets, whose returns are 

higher, despite the increased working capital requirements. The Beef Division's exports 

accounted for 65% of sales, while domestic sales corresponded to 35%. 

V Third-quarter EBITDA totaled R$249.3 million, 4.5% up on 2Q16. The EBITDA margin was 9.8%. 

In LTM3Q16, EBITDA totaled R$1,076.3 million, 22.4% up year-on-year, with a margin of 10.9%, 

100 bps higher than in the previous year. 

V In September 2016, Minerva concluded the foreign market issue of notes maturing in 2026 

worth US$1 billion in order to extend its debt profile and reduce the cost of consolidated debt 

by replacing the notes maturing in 2023 with notes maturing in 2026 at 6.50% p.a. The 

transaction will bring annual savings in financial expenses of at least US$4.3 million. 

V On November 7, 2016, Minerva entered into a Purchase Agreement related to the acquisition of 

CǊƛǎŀ CǊƛƎƻǊƛŦƛŎƻ wƛƻ 5ƻŎŜ {Φ!ΦΩ ǎƘŀǊŜǎΦΣ ƻƴŜ ƻŦ .ǊŀȊƛƭΩǎ Ƴŀƛƴ ǇǊƻŘǳŎŜǊǎ ƻŦ ōŜŜŦΣ ǎƛȄǘƘ ƭŀǊƎŜǎǘ 

exporter, with capacity of 1,700 head/day and units located in Espirito Santo state, Minas Gerais 

state and Bahia state. This acquisition is an excellent strategical opportunity to complement 

aƛƴŜǊǾŀΩǎ ƻǇŜǊŀǘƛƻƴǎ ŀƴŘ ŀƴƻǘƘŜǊ ǎǘŜǇ ǘƻǿŀǊŘǎ ǘƘŜ ŎƻƴǎƻƭƛŘŀǘƛƻƴ ƻŦ ǘƘŜ ǎŜŎǘƻǊ ƛƴ .ǊŀȊƛƭ ŀƴŘ 

South America.  

3Q16 Highlights 
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R$ Million 3Q16 3Q15 % Chg 2Q16 % Chg LTM3Q16 LTM3Q15
(1) 

 % Chg 

{ƭŀǳƎƘǘŜǊƛƴƎ όΨллл ƘŜŀŘύ 590.0 536.1 10.0% 544.2 8.4% 2,196.0 2,343.9 -6.3% 

{ŀƭŜǎ ǾƻƭǳƳŜ όΨллл ǘƻƴƴŜǎύ 151.2 137.5 10.0% 134.9 12.0% 571.2 580.8 -1.6% 

Gross revenue 2,694.7 2,510.1 7.4% 2,363.8 14.0% 10,421.5 9,459.0 10.2% 

Domestic market 1,064.9 611.8 74.1% 787.6 35.2% 3,537.2 3,021.1 17.1% 

Export market 1,629.7 1,898.3 -14.1% 1,576.2 3.4% 6,884.3 6,437.8 6.9% 

Net revenue 2,533.7 2,388.2 6.1% 2,221.0 14.1% 9,845.9 8,898.4 10.6% 

EBITDA  249.3 278.2 -10.4% 238.5 4.5% 1,076.3 879.3 22.4% 

EBITDA margin  9.8% 11.7% -1.8 p.p. 10.7% -0.9 p.p. 10.9% 9.9% 1.0 p.p. 

Net debt/ LTM EBITDA (x) 3.2 4.8 -1.5 2.7 0.5 3.2 4.8 -1.5 

Net (loss) income 47.4 -446.1 -110.6% 89.0 -46.7% 249.2 -1,178.5 -121.1% 

(1) LTM3Q15 EBITDA adjusted by the adherence to the Federal Tax Renegotiation Program (REFIS) in 4Q14. 

 

Since its creation, Minerva has been maintaining a consistent growth strategy, focused on producing beef in South 

America and exporting to various global markets. All investments made over the years created the foundation for the 

development of an increasingly global beef distribution platform, focused on operational and financial discipline and 

the efficient execution of our business plan. 

As a result, we currently have one of the most modern industrial parks in South America and our operational and 

financial indicators are considered a reference in our sector. Minerva has 11 slaughter and deboning plants 

strategically located in seven Brazilian states, as well as two units in Uruguay, three in Paraguay and one in Colombia. 

In line with the development of the operational park, we continued to expand and adapt local and international 

distribution channels, growing in an organized, consistent and balanced manner, while preserving operational agility, 

efficiency and flexibility, allowing us to continue benefiting from the imperfections and opportunities inherent to all 

commodity markets. This is an assertive and effective risk management strategy, which combined with operational 

discipline, has been crucial to generate more predictable and less volatile results over the past few years. 

Our conservative financial policy, focused on working capital management and exemplary risk management, also 

played a major role in our results, both in terms of cash generation efficiency and capital structure improvements, in 

order to provide sustainable support to Minerva's growth. The recent US$1 billion issue of Notes held in September 

2016, which reduced the average cost of debt by more than 100 bps and increased debt maturity, is an example of 

this improvement. Our current cash position covers debt amortization until 2026, with debt duration of a little more 

than 6 years.  

This comfortable financial situation and the soundness of our operations allow us to manage Minerva's operational 

profitability based on working capital requirements, always respecting internal leverage limits, without disregarding 

the return on capital invested in our operations and the creation of value for our shareholders. Despite the increased 

working capital requirements in 3Q16, it is worth mentioning the sound margins posted by the Company in an 

extremely challenging quarter for the sector, with a highly volatile exchange rate, affecting input prices and 

consumer market behavior. This undoubtedly demonstrates our commitment to operational profitability and attests 

to the strong control we have on our operations and cash position. 

In a commercial point of view, perhaps the quarter's most relevant event was the opening of the U.S. market for 

Brazilian beef, concretize in early September. This factor will be reflected in access to new markets and consequently 

give the Brazilian industry a higher pricing power in the global market in the medium term. In addition, on the supply 

side, Australian exports are still meagre, reflecting the years of above-average slaughter in periods of drought and 

 

Key Indicators 

Message from Management 
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the consequent retention of females for rebuilding the herd. The opening of the U.S. market and the weakening of 

Australian exports facilitated South America's access to new markets, consequently benefiting better-positioned 

players. 

From the sector's point of view, this year's drought was milder than usual, due to the extended rainy period, which 

mitigated the damage to pasture caused by the drought. The dry season effectively began in July and the atypical 

rains which returned in early October in some producing regions are expected to favor replenishment of the pasture 

and consequently strengthen pasture cattle supply at the beginning of the next season. We expect more cattle 

available for slaughter next year, due to a combination of animals that should have been slaughtered in the last 18 

months, but which due to industry capacity adjustment remained on farms and should be available in the coming 

seasons, and the reversal of the cattle cycle to the phase of higher animal supply, as we already noticed the first 

signs of higher slaughter of females and the reduction in the margin of cattle breeding activities. 

 

Fernando Galletti de Queiroz, CEO 
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Brazil 

Cattle Supply 

In the third quarter, slaughter volume totaled approximately 5.9 million heads, 5.5% down on 3Q15 and 7.5% down 

on 2Q16. Due to the effect of the offseason, the third quarter is usually characterized by lower supply of animals 

ready for slaughter. We expected 3Q16 supply to be lower than normal, given that confined cattle surveys indicated 

a lower willingness from feedlot operators, due to the high replacement cost (thin cattle) and the high cost of animal 

feed. However, the volume of animals ready for slaughter was higher than expected, given the increased availability 

of animals from pasture supplementation, which reduced the outflow of animals at the end of the season and 

stabilized cattle supply in the beginning of the offseason. 

Given this scenario, the finished cattle arroba price (state of São Paulo reference) fell 3% over 2Q16, averaging 

R$152.1/@. 

 
Figures 1, 2 and 3 ς Cattle Slaughter and Average Cattle Price 

 

 

 
 

Source: Ministry of Agriculture, Livestock and Supply, CEPEA/ESALQ | 3Q16 Preliminary slaughtering figures  
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Export market 

In 3Q16, Brazilian fresh beef exports fell 9.6% and 6.6% over 2Q16 and 3Q15 respectively, to 257 thousand tonnes. 

Revenue amounted to US$1,065 million, 5% down on 2Q16 and 15% down on 3Q15. The volume reduction can be 

ŜȄǇƭŀƛƴŜŘ ōȅ ǎƳŀƭƭ ƳŜŀǘǇŀŎƪƛƴƎ ŎƻƳǇŀƴƛŜǎΩ ǿŜŀƪŜǊ ŦƻŎǳǎ ƻƴ ŜȄǇƻǊǘǎΣ ŘǳŜ ǘƻ ǘƘŜ ƭƻǿŜǊ ŀǾŀƛƭŀōƛƭƛǘȅ ƻŦ ŎǊŜŘƛǘ ƛƴ ǘƘŜ 

market, influenced by lower demand from Venezuela and Russia, and the strategy of major players to give priority to 

profitability. 

 
Figures 4 and 5 ς Fresh Beef Exports 

 

  

Source: Ministry of Trade, Industry and Development 

Source: Ministry of Trade, Industry and Development 

Given the lower exports to Venezuela, whose average price of beef is higher than in Brazil, and the rerouting of 

exports to countries in the Middle East and Asia, which consume more forequarter cuts (lower average price), the 

average dollar price reduced by approximately 9% in 3Q16 over 3Q15, to US$4.13/kg. In addition, due to the 

appreciation of the real against the U.S. dollar, the price in reais also fell, averaging R$13.4/kg (17% down on 3Q15). 

In 3Q16 over 2Q16, the average dollar price rose 5%, chiefly fueled by the price registered in August. 

¢ƘŜ ŎƘŀǊǘ ōŜƭƻǿ ǎƘƻǿǎ .ǊŀȊƛƭΩǎ Ƴŀƛƴ ŜȄǇƻǊǘ ŘŜǎǘƛƴŀǘƛƻƴǎ ƛƴ оvмсΦ /Ƙƛƴŀ ŀƴŘ IƻƴƎ YƻƴƎ ŎƻƳōƛƴŜŘ ŀŎŎƻǳƴǘŜŘ ŦƻǊ нр҈ 

of total exports, while Egypt remained as the second export destination, with 15% of the total, corroborating the 

reduction in the average dollar price of beef, given that these are countries which consume more forequarter cuts 

(lower average price). 
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Figures 8 and 9 ς Export Destinations (% of Revenue) 

  

Source: Ministry of Trade, Industry and Development 

Opening of the U.S. Market  

The third quarter was marked by the beginning of Brazilian beef exports to the United States respecting specific 

ǉǳƻǘŀǎ ōȅ ŎƻǳƴǘǊȅ ƻǊ ƎǊƻǳǇ ƻŦ ŎƻǳƴǘǊƛŜǎΦ .ǊŀȊƛƭ ƛƴƛǘƛŀƭƭȅ Ŧƛǘǎ ǘƘŜ άhǘƘŜǊǎέ ǉǳƻǘŀ όǿƛǘƘ ŀ ǘƻǘŀƭ ŜǉǳƛǾŀƭŜƴǘ ǘƻ спΣулл 

tonnes/year). This quota includes countries that are not major players in the global beef export market, such as 

Chile, Costa Rica, El Salvador, Honduras, Nicaragua and the Dominican Republic which are entitled to export beef to 

the United States as a group.  

Brazil is believed to have great potential to meet the largest share of this quota. In addition, in recent years, some 

important exporters such as Australia and New Zealand did not meet their quotas, which, in the medium/long term, 

can open opportunities for Brazil to fill in these distortions, particularly considering the current situation of reduced 

supply in Australia. 

Due to the opening of the U.S. market to Brazilian beef, Brazil is expected to meet approximately 80% of global 

demand. It is also expected that, in addition to the opening of the U.S. market, new opportunities may arise for 

accessing other markets, such as Canada, Mexico, Japan and South Korea, enabling Brazil to access more than 90% of 

global demand for beef. 
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The chart below shows the access of Brazilian beef to the global market:  

MAIN IMPORTERS OF BEEF BRAZIL'S EVOLUTION 

RANK COUNTRY 2015* 
% of global beef 

imports 
2014 2015 2016 2017E 

1 USA 1,559 20.6% 

   

 V

2 Japan 707 9.3% 

    
3 China 663 8.7% 

 

 V  V  V

4 Russia 625 8.2%  V  V  V  V

5 South Korea 414 5.5% 

    
6 

European 
Union 

363 4.8%  V  V  V  V

7 Egypt 360 4.7%  V  V  V  V

8 Hong Kong 339 4.5%  V  V  V  V

9 Canada 280 3.7% 

    
10 Chile 245 3.2%  V  V  V  V

11 Malaysia 235 3.1%  V  V  V  V

12 Mexico 175 2.3% 

    
13 Venezuela 169 2.2%  V  V  V  V

14 Saudi Arabia 155 2.0% 

  

 V  V

15 Iran 148 2.0%  V  V  V  V

 
Other 1,146 15.1%  V  V  V  V

 
TOTAL 7,583 100% 47% 56% 58% 78% 

Source: USDA  

Domestic market 

Brazilian weak economic indicators continued to impact results in the third quarter of 2016 (high inflation, increased 

unemployment, and lower credit availability, among other factors), directly leading to a reduction in beef 

consumption. This became evident in July and August. 

In early 3Q16, the average price of bone-in beef (carcass) depreciated once again, undermining smaller meatpacking 

companies with low commercial and operational flexibility. This fact resulted in new adjustments in the industry's 

capacity utilization. 

As a result, the migration not only to replacement proteins, such as chicken and pork, but also to cheaper cuts 

(forequarter cuts or even processed products) was intensified. Given this scenario, domestic sales of replacement 

proteins remained high, despite the increase in grain prices, main input in the chicken and pork production chain.  

Nevertheless, despite the weaker consumption environment in the domestic market, at the end of the quarter 

(mainly in September), there was a sharp increase in wholesale beef prices, fueled by a combination between the 

lower slaughter volume in 3Q16 (lower supply) and the seasonality effect on consumption (higher demand), which 

also resulted in healthier margins for the industry. 
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Paraguay 

Cattle Supply 

In the third quarter of 2016, slaughter volume amounted to 518 thousand heads in Paraguay, 7% up on 3Q15, but 8% 

down on 2Q16. It is worth mentioning that, like in Brazil, the third quarter is characterized by the beginning of the 

offseason, limiting the availability of animals ready for slaughter. In addition, in 3Q16, the period before cattle 

vaccination and Expo 2016 held in July interfered with the negotiation of animals, directly impacting slaughter 

volume. As a result, average cattle price increased by 2% over 3Q15, to US$159.6/100kg. 

 
Figures 10 and 11 ς Cattle Slaughter and Average Cattle Price 

 

Source: SENACSA 

Export market 

Export volume totaled 74 thousand tonnes in 3Q16, 7% up on 3Q15 and in line with the 2Q16 figure, accompanied 

by revenue of US$295 million. The Company's export performance was influenced by demand from Chile (due to the 

Chilean Fiestas Patrias), increased demand from Russia and the growth in exports to Brazil due to the lower 

slaughter in the country. These three countries are still Paraguay's main export destinations. The country has also 

been trying to export to new markets, including due to the recent opening in Iran and Egypt.  

 

Figures 12 and 13 ς Fresh Beef Exports 

 

Source: SENACSA 
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Figures 14 and 15 ς Export Destinations (% of Revenue) 

                                                                                                                            

Source: SENACSA  

 
Uruguay 

Cattle Supply  

Uruguay's slaughter volume totaled 569 thousand heads in 3Q16, 10% and 5% up on 3Q15 and 2Q16, respectively, 

reflecting the high animal availability, particularly in July and August. However, given that rainfall was intensified 

again, cattle supply reduced at the end of the quarter, directly impacting the increase in cattle prices. As a result, 

average prices rose 8% compared to the previous quarter. On the other hand, the average cattle price fell 12% in 

3Q16 over 3Q15, to US$173.0/100kg. 

 

Figures 16 and 17 ς Cattle Slaughter and Average Cattle Price 

  

Source: INAC 

Export market 

Third-quarter export volume grew 24% over 3Q15, to 78 thousand tonnes, accompanied by revenue of US$384 

million, 19% and 11% up on 2Q16 and 3Q15, respectively. The healthy export performance was fueled by the 

reduction in shipments from Australia and Brazil to China, one of Uruguay's main export destinations. Although the 

average export price of beef declined in 3Q16 over 3Q15, it slightly recovered over 2Q16 (2%), to US$4.92/kg. China 

continued to be the country's main export destination in 3Q16, accounting for 31%. Exports to the United States, 

Uruguay's second most important export destination, corresponded to 18% of the total, down by 2 p.p. over 3Q15.  
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Figures 18 and 19 ς Fresh Beef Exports 

 
Source: INAC 

 

Figures 20 and 21 ς Export Destinations (% of Revenue) 
 

 

Source: INAC 
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Slaughter 

Lƴ оvмсΣ ǘƘŜ /ƻƳǇŀƴȅΩǎ ǎƭŀǳƎƘǘŜǊ ǾƻƭǳƳŜ ǘƻǘŀƭŜŘ рфл thousand heads, 10% more than in 3Q15. The consolidated 

capacity utilization rate was 70.8%, 2 p.p. higher than in the previous quarter. 

 

Source: Minerva  

Consolidated Gross Revenue 

aƛƴŜǊǾŀΩǎ ƎǊƻǎǎ ǊŜǾŜƴǳŜ ǘƻǘŀƭŜŘ wϷнΦт ōƛƭƭƛƻƴ ƛƴ оvмсΣ тΦп҈ ƳƻǊŜ ǘƘŀƴ ƛƴ оvмрΦ ¢ƘŜ ƘƛƎƘƭƛƎƘǘ ǿŀǎ ǘƘŜ .ŜŜŦ 5ƛǾƛǎƛƻƴΩǎ 

performance, with a revenue increase by 9.4% over 3Q15, to R$2.3 billion. 

In the export market, the 8.3% depreciation of the U.S. dollar against the real in 3Q16 over 3Q15 impacted the 

ǇǊƻŦƛǘŀōƛƭƛǘȅ ƻŦ ǘƘŜ .ŜŜŦ 5ƛǾƛǎƛƻƴΩǎ ŜȄǇƻrts, but was offset by the 6.3% increase in the average dollar price of beef 

over 3Q15. As a result, the average price in reais remained virtually stable over 3Q15. The improvement in the 

average dollar price is fruit of the commercial strategy adopted by the Company to retain more products in inventory 

at the turn from 2Q16 to 3Q16 (particularly in June) in order to obtain a better pricing of its products (long strategy). 

In this scenario, and given that export volume remained flat in 3Q16 over 3Q15, the Beef Division's export revenue 

was stable over 3Q15, totaling R$1.5 billion. 

Minerva moved on with its strategy to increase the number of points of sale in the domestic market and has been 

improving its operating indicators. Due to this effect, domestic beef sales volume increased by 38.9% in 3Q16 over 

3Q15 and 29.3% over 2Q16, while the average sales price slightly declined over the same period last year. Despite 

the adverse economic scenario, due to this effect, the Beef Division's total revenue in the domestic market increased 

by 42.8% over 3Q15, to R$780.3 million. 

The negative result of the Others Division was influenced by the weak performance in the Live Cattle segment in the 

international market (-70% yoy). However, said performance was partially offset by the healthy results from 

distribution (+80% yoy) and Leather (+30% yoy) in the domestic market. 
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Figure 22- Installed Capacity Utilization  
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R$ Million 3Q16 3Q15 % Chg 2Q16 % Chg LTM3Q16 LTM3Q15 % Chg 

Gross revenue 2,694.7 2,510.1 7.4% 2,363.8 14.0% 10,421.5 9,459.0 10.2% 

Beef Division 2,257.7 2,063.1 9.4% 2,041.3 10.6% 8,868.7 7,615.0 16.5% 

Others Division 436.9 447.0 -2.2% 322.5 35.5% 1,552.8 1,844.0 -15.8% 

 
        

R$ Million 3Q16 3Q15 % Chg 2Q16 % Chg LTM3Q16 LTM3Q15 % Chg 

Domestic market 1,064.9 611.8 74.1% 787.6 35.2% 3,537.2 3,021.1 17.1% 

% Gross revenue 39.5% 24.4% 15.1 p.p. 33.3% 6.2 p.p. 33.9% 31.9% 2.0 p.p. 

Beef Division 780.3 546.4 42.8% 601.4 29.7% 2,705.4 2,390.9 13.2% 

Others Division 284.6 65.3 335.7% 186.2 52.9% 831.8 630.2 32.0% 

 
        

R$ Million 3Q16 3Q15 % Chg 2Q16 % Chg LTM3Q16 LTM3Q15 % Chg 

Export market 1,629.7 1,898.3 -14.1% 1,576.2 3.4% 6,884.3 6,437.8 6.9% 

% Gross revenue 60.5% 75.6% -15.1 p.p. 66.7% -6.2 p.p. 66.1% 68.1% -2.0 p.p. 

Beef Division 1,477.4 1,516.7 -2.6% 1,439.8 2.6% 6,163.3 5,224.1 18.0% 

Others Division 152.3 381.7 -60.1% 136.3 11.8% 721.0 1,213.8 -40.6% 

 

Figures 23 and 24 ς Breakdown of Consolidated Gross Revenue 
           

 
Source: Minerva  

 

Beef Division 

The Beef Division's gross revenue totaled R$2,257.7 million in 3Q16, 9.4% up on 3Q15. Export revenue accounted for 

65% of the total in this division, in line with 3Q15, amounting to R$1,477.4 million. This result was benefited by the 

average dollar price of fresh beef, which increased by 6.3% over 3Q15 US$5.2/kg The Company once again recorded 

healthy performance in the domestic market despite the current economic environment. Gross domestic revenue 

from the Beef Division totaled R$780.3 million, 42.8% up on 3Q15 and 29.7% up on 2Q16, accounting for 35% of the 

Division's sales. 
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Exports 

In 3Q16, Minerva's share of the export market was high in the countries where it operates, remaining once again 

among the main exporters. In Brazil, export market share stood at 22%. In Paraguay, the Company's market share 

was 20%, 200 bps higher than in 2Q16 and once again a record figure, while the market share in Uruguay came to 

16% in 3Q16.  

Figures 25, 26 and 27 ς 3Q16 Market Share (% of Revenue) 

 

Source: Minerva, Secex, INAC and SENACSA 

 

²Ŝ ǇǊŜǎŜƴǘ ōŜƭƻǿ ǘƘŜ /ƻƳǇŀƴȅΩǎ ŜȄǇƻǊǘǎ ōȅ ǊŜƎƛƻƴ ƛƴ [¢aоvмс and LTM3Q15: 

AfricaΥ ǘƘŜ ǊŜƎƛƻƴΩǎ ǎƘŀǊŜ ƻŦ ǘƘŜ /ƻƳǇŀƴȅΩǎ ŜȄǇƻǊǘǎ ŦŜƭƭ п ǇΦǇΦ ƛƴ [¢aоvмс ƻǾŜǊ [¢aоvмрΣ ŀŎŎƻǳƴǘƛƴƎ ŦƻǊ 

15% of the total. Part of the exports previously allocated to this region was rerouted to other countries 

which consume forequarter cuts, such as China/Hong Kong and certain Middle Eastern countries. 

Americas: ǘƘŜ ǊŜƎƛƻƴΩǎ ǎƘŀǊŜ ƛƴ aƛƴŜǊǾŀΩǎ ŜȄǇƻǊǘ ƳƛȄ ŎƻǊǊŜǎǇƻƴŘŜŘ ǘƻ мп҈ ƛƴ ǘƘŜ ƭŀǎǘ ǘǿŜƭǾŜ ƳƻƴǘƘǎ ŜƴŘŜŘ 

September 2016, 200 bps higher than in LTM3Q15. The increase in ǘƘŜ !ƳŜǊƛŎŀǎΩ ǎƘŀǊŜ ǿŀǎ Ƴainly fueled by 

higher demand from Chile, which is served by our operations in Brazil and Paraguay. Exports to Brazil from 

our plants in Paraguay and Uruguay have also been growing. As a result, the country is currently the region's 

second export destination. 

Asia: ǘƘŜ ǊŜƎƛƻƴ ǿŀǎ ƻƴŎŜ ŀƎŀƛƴ aƛƴŜǊǾŀΩǎ Ƴŀƛƴ ŜȄǇƻǊǘ ŘŜǎǘƛƴŀǘƛƻƴΣ ŀŎŎƻǳƴǘƛƴƎ ŦƻǊ ну҈ ƻŦ ǘƘŜ ǘƻǘŀƭ ƛƴ 

LTM3Q16, 600 bps up on LTM3Q15. China's share alone grew by more than 60% in the period analyzed. 

Other two countries worthy of mention are Malaysia and Vietnam, whose combined revenue grew by 20%. 

CIS (Commonwealth of Independent States): the share of this region, represented mainly by Russia, 

ŀŎŎƻǳƴǘŜŘ ŦƻǊ р҈ ƻŦ ǘƘŜ /ƻƳǇŀƴȅΩǎ ŜȄǇƻǊǘǎ ƛƴ [¢aоvмсΣ слл ōǇǎ Řƻǿƴ ƻƴ [¢aоvмрΦ !ǎ ƳŜƴǘƛƻƴŜŘ ƛƴ 

previous releases, the reduction in Russia's share was influenced by the country's economic situation 

(depreciation of the Ruble and decline in oil prices), which directly interfered with beef imports. However, in 

3Q16 Russia began to show signs of recovery and contributed with revenue two times higher than in 2Q16. 

Minerva rerouted part of the volume allocated to this region to other destinations, especially Asia and the 

Middle East. 

Europe: the region's share of Minerva's exports increased 200 bps in LTM3Q16, corresponding to 14% of the 

total. Benefiting from the region's demand for nobler cuts, such as hindquarter cuts, the Company increased 

the volume rerouted to this region in 3Q16. 

NAFTA: the share of the NAFTA region (United States, Canada and Mexico) as a percentagŜ ƻŦ aƛƴŜǊǾŀΩǎ 

exports came to 4% in LTM3Q16, slightly below the 5% reported in LTM3Q15. Most of the region's revenue 

comes from the U.S. market, which is served by our plants in Uruguay. 

Minerva 
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Middle East: the Middle East was the second most representative regiƻƴ ŀǎ ŀ ǎƘŀǊŜ ƻŦ aƛƴŜǊǾŀΩǎ ŜȄǇƻǊǘǎΣ 

accounting for 20% of the total in LTM3Q16, 100 bps up on the previous year. The countries whose revenue 

recorded the highest growth were Iraq and the United Arab Emirates. 

Figures 28 and 29 ς Consolidated Sales Breakdown by Region 

 

  
Source: Minerva 
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We present below a complete breakdown of the Beef Division: 
Gross Revenue (R$ million) 3Q16 3Q15 % Chg 2Q16 % Chg LTM3Q16 LTM3Q15 % Chg 

Fresh Beef - EM 1,374.2 1,424.5 -3.5% 1,336.1 2.8% 5,763.8 4,843.4 19.0% 

Processed Beef ς EM 17.8 0.8 2,094.2% 12.5 43.0% 40.1 32.4 23.7% 

Others ς EM 85.4 91.3 -6.5% 91.2 -6.4% 359.4 348.3 3.2% 

Subtotal ς EM 1,477.4 1,516.7 -2.6% 1,439.8 2.6% 6,163.3 5,224.1 18.0% 

Fresh Beef ς DM 639.3 417.5 53.1% 478.7 33.5% 2,219.5 1,993.2 11.4% 

Processed Beef ς DM 22.9 13.6 68.2% 15.4 49.4% 63.9 25.7 148.6% 

Others - DM 118.0 115.3 2.4% 107.3 10.0% 422.0 372.0 13.4% 

Subtotal ς DM 780.3 546.4 42.8% 601.4 29.7% 2,705.4 2,390.9 13.2% 

Total 2,257.7 2,063.1 9.4% 2,041.3 10.6% 8,868.7 7,615.0 16.5% 

         
±ƻƭǳƳŜ όΨллл tonnes) 3Q16 3Q15 % Chg 2Q16 % Chg LTM3Q16 LTM3Q15 % Chg 

Fresh Beef - EM 81.0 81.9 -1.1% 81.7 -0.8% 334.0 322.3 3.7% 

Processed Beef ς EM 0.7 0.0 1,931.5% 0.5 42.9% 1.6 1.4 13.3% 

Others ς EM 7.6 7.7 -0.8% 8.2 -7.1% 31.1 32.0 -2.8% 

Subtotal ς EM 89.4 89.7 -0.3% 90.4 -1.2% 366.7 355.6 3.1% 

Fresh Beef ς DM 53.0 33.6 58.0% 36.9 43.6% 170.2 170.4 -0.2% 

Processed Beef ς DM 1.7 1.2 47.8% 1.1 54.9% 4.6 2.4 97.5% 

Others - DM 7.1 13.1 -45.9% 6.5 9.1% 29.6 52.3 -43.3% 

Subtotal ς DM 61.8 47.8 29.3% 44.5 38.9% 204.5 225.1 -9.2% 

Total 151.2 137.5 10.0% 134.9 12.0% 571.2 580.8 -1.6% 

         
Average price - EM (US$/kg) 3Q16 3Q15 % Chg 2Q16 % Chg LTM3Q16 LTM3Q15 % Chg 

Fresh Beef - EM 5.2 4.9 6.3% 4.7 12.3% 4.8 5.0 -4.8% 

Processed Beef ς EM 7.7 6.5 17.7% 7.1 8.4% 6.8 7.5 -9.4% 

Others ς EM 3.4 3.4 2.7% 3.2 9.0% 3.2 3.6 -12.0% 

Total 5.1 4.8 6.5% 4.5 12.4% 4.6 4.9 -5.1% 

Average dollar (Source: 
BACEN) 

3.24 3.54 -8.3% 3.51 -7.6% 3.62 3.01 20.6% 

         
Average Price ς EM (R$/Kg) 3Q16 3Q15 % Chg 2Q16 % Chg LTM3Q16 LTM3Q15 % Chg 

Fresh Beef - EM 17.0 17.4 -2.4% 16.4 3.7% 17.3 15.0 14.8% 

Processed Beef ς EM 24.9 23.1 8.0% 24.9 0.1% 24.7 22.7 9.2% 

Others ς EM 11.2 11.9 -5.8% 11.1 0.7% 11.6 10.9 6.2% 

Total 16.5 16.9 -2.3% 15.9 3.8% 16.8 14.7 14.4% 

 
  

       
Average Price ς DM (R$/Kg) 3Q16 3Q15 % Chg 2Q16 % Chg LTM3Q16 LTM3Q15 % Chg 

Fresh Beef ς DM 12.1 12.4 -3.1% 13.0 -7.0% 13.0 11.7 11.5% 

Processed Beef ς DM 13.4 11.7 13.8% 13.9 -3.6% 13.8 10.9 25.9% 

Others - DM 16.7 8.8 89.2% 16.5 0.8% 14.2 7.1 100.2% 

Total 12.6 11.4 10.5% 13.5 -6.6% 13.2 10.6 24.6% 

EM - Export Market, DM ς Domestic Market 

 
Others Division 

Gross revenue from this division amounted to R$436.9 million in 3Q16, 35.5% up on 2Q16 and virtually flat over 

3Q15. 

Third-quarter consolidated revenue from the Leather segment increased by 26% over 3Q15 and 12% over 2Q16. 

Gross revenue from the domestic market was four times higher than in the same period last year and 27% higher 

than in 2Q16. The Company benefited from the appreciation of the real against the U.S. dollar to reroute a higher 

volume of leather (particularly rawhide) to the domestic market. 
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Likewise in 1Q16 and 2Q16, domestic market distribution sales continued to register positive performance in 3Q16, 

with revenue growing by 31% over 3Q15. The segment's healthy results in 2016 reflect Minerva's commercial 

strategy focused on food service and meeting demand from small and medium retailers, segments which are more 

resilient in adverse scenarios. In addition, since the beginning of the crisis, the Company perfected its Go to Market 

strategy, giving priority to gaining new food service clients and increasing the number of items per order, boosting 

the operation's margin. In addition, Minerva posted record third-party product sales (One-Stop-Shop concept) in the 

third quarter, both in alternative proteins (poultry, pork and processed products) and imported products. 

The Live Cattle segment once again recorded weak performance compared to the previous year (-70% yoy), still 

impacted by the accident in the Barcarena port (state of Pará) in 4Q15. 

Net revenue 

aƛƴŜǊǾŀΩǎ ǘƘƛǊŘ-quarter net revenue totaled R$2,533.7 million, 6.1% up on 3Q15 and 14% up on 2Q16. In LTM3Q16, 

net revenue amounted to R$9,845.9 million, 10.6% higher year-on-year. 
 

R$ Million 3Q16 3Q15 % Chg 2Q16 % Chg LTM3Q16 LTM3Q15 % Chg 

Gross revenue 2,694.7 2,510.1 7.4% 2,363.8 14.0% 10,421.5 9,459.0 10.2% 

Sales taxes and deductions -161.0 -121.9 32.0% -142.8 12.7% -575.6 -560.6 2.7% 

Net revenue 2,533.7 2,388.2 6.1% 2,221.0 14.1% 9,845.9 8,898.4 10.6% 

% Gross revenue 94.0% 95.1% -1.1 p.p. 94.0% 0.1 p.p. 94.5% 94.1% 0.4 p.p. 

 

Cost of Goods Sold (COGS) and Gross Margin 

In 3Q16, COGS accounted for 80.6% of net revenue or a gross margin of 19.4%, due to the following factors: (i) the 

average reference arroba price (Finished cattle Esalq/BM&F ς  state of São Paulo), which increased by 6.8% over 

3Q15; (ii) the impact from the average depreciation of the U.S. dollar against the real on the Company's export 

performance, which came to 8.3% in 3Q16, partially offset by the average export sale price in dollars, which 

increased by 6.3% over 3Q15. As for the positive effects on operating performance, it is worth mentioning the 

following factors (i) the strong performance of domestic beef sales, which was also impacted by the combined effect 

of the industry's operational adjustment, the increased resilience of our sales channels and the more advantageous 

sales mix; (ii) the geographic distribution of Minerva's plants, which has allowed us to benefit from arbitrage 

opportunities in raw material sourcing (basis arbitrage) and has resulted in an average arroba acquisition price for 

the Company lower than the market reference price; and (iii) the impacts from the strategy implemented in recent 

years of strongly focusing on each plant's operational efficiency, through specific benchmarking projects. 
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R$ Million 3Q16 3Q15 % Chg 2Q16 % Chg LTM3Q16 LTM3Q15 % Chg 

Net revenue  2,533.7 2,388.2 6.1% 2,221.0 14.1% 9,845.9 8,898.4 10.6% 

COGS -2,042.7 -1,888.8 8.1% -1,769.4 15.4% -7,798.0 -7,212.6 8.1% 

% Net revenue 80.6% 79.1% 1.5 p.p. 79.7% 1.0 p.p. 79.2% 81.1% -1.9 p.p. 

Gross Profit  491.0 499.4 -1.7% 451.6 8.7% 2,047.9 1,685.8 21.5% 

Gross margin  19.4% 20.9% -1.5 p.p. 20.3% -1.0 p.p. 20.8% 18.9% 1.9 p.p. 

 
Selling, General and Administrative Expenses 

Selling expenses accounted for 6.3% of 3Q16 net revenue, 0.3 p.p. down on 3Q15 and 0.5 p.p. down on 2Q16, due to 

the higher share of consolidated sales in the domestic market. General and administrative expenses (as a percentage 

of net revenue) rose 0.3 p.p. over 3Q15 and fell 0.7 p.p. over the previous quarter. 

 

R$ Million  3Q16 3Q15 % Chg 2Q16 % Chg LTM3Q16 LTM3Q15 % Chg 

Selling expenses (R$ million) -159.7 -158.9 0.5% -150.9 5.9% -690.3 -613.8 12.5% 

% Net revenue 6.3% 6.7% -0.3 p.p. 6.8% -0.5 p.p. 7.0% 6.9% 0.1 p.p. 

G&A expenses (R$ million) -87.7 -74.4 17.9% -92.6 -5.2% -345.4 -268.0 28.9% 

% Net revenue 3.5% 3.1% 0.3 p.p. 4.2% -0.7 p.p. 3.5% 3.0% 0.5 p.p. 

 
EBITDA 

Third-quarter EBITDA totaled R$249.3 million, 4.5% more than in 2Q16, accompanied by an EBITDA margin of 9.8%. 

In the twelve-month period, EBITDA amounted to R$1,076.3 million, approximately 22% higher than LTM3Q15 

EBITDA. The LTM EBITDA margin was 10.9%, 110 bps up on LTM3Q15. 

 

R$ Million 3Q16 3Q15 % Chg 2Q16 % Chg LTM3Q16 LTM3Q15 % Chg 

Net (loss) income 47.4 -446.1 -110.6% 89.0 -46.7% 249.2 -1,178.5 -121.1% 

(+/-) Deferred income and social contribution taxes -32.3 38.6 -183.6% 54.2 -159.6% 94.9 17.3 448.6% 

(+/-) Asset impairment 
(1)

 0.0 0.0 n.a. 0.0 n.a. 23.5 0.0 n.a. 

(+/-) Financial result 214.1 665.7 -67.8% 74.2 188.3% 627.8 1,931.7 -67.5% 

(+/-) Depreciation and amortization 20.1 20.1 0.0% 21.1 -5.1% 80.8 72.7 11.3% 

EBITDA 249.3 278.2 -10.4% 238.5 4.5% 1,076.3 843.2 27.7% 

(+/-) Non-recurring items 0.0 0.0 n.a. 0.0 n.a. 0.0 36.2 -100.0% 

Adjusted EBITDA 249.3 278.2 -10.4% 238.5 4.5% 1,076.3 879.3 22.4% 

Adjusted EBITDA margin 9.8% 11.7% -1.8 p.p. 10.7% -0.9 p.p. 10.9% 9.9% 1.0 p.p. 

 (1) For more information, see note 13 to the 4Q15 Standardized Financial Statements. 

Financial result 

aƛƴŜǊǾŀΩǎ ŦƛƴŀƴŎƛŀƭ ǊŜǎǳƭǘ ǿŀǎ ƴŜƎŀǘƛǾŜ ōȅ wϷнмп.1 million in 3Q16. The financial expense totaled R$202.0 million, 

declining by 11% on 3Q15 and 3.2% on 2Q16, due to the effect from the depreciation of the U.S. dollar on debt 

denominated in foreign currency and the corresponding interest. 

άhǘƘŜǊ ŦƛƴŀƴŎƛŀƭ ƛƴŎƻƳŜκŜȄǇŜƴǎŜǎέ ŎŀƳŜ ƛƴ ŀǎ ŜȄǇŜƴǎŜ ƻŦ wϷрпΦу ƳƛƭƭƛƻƴΣ ƛƳǇŀŎǘŜŘ ōȅ ǘƘŜ ŦƛƴŀƴŎƛŀƭ ƛƴǎǘǊǳƳŜƴǘǎ 

related to FX hedge, which totaled expense of R$19.9 million in the quarter. Note that our hedge policy, which is 

distinguished by its focus on risk management, has also proven adequate for protecting the balance sheet of an 

exporting company without exposing it to risks that are unreasonable or not within our ability to manage. The 

Company closed the third quarter without a balance sheet hedge position. In addition, financial discounts increased 
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due to the higher rerouting to the local market. Financial expenses also grew, fueled by anticipated amortization of 

debt in the quarter. 

 
R$ Million 3Q16 3Q15 % Chg 2Q16 % Chg LTM3Q16 LTM3Q15 % Chg 

Financial expenses -202.0 -226.9 -11.0% -208.6 -3.2% -808.3 -729.4 10.8% 

Financial income 38.5  41.4  -7.0% 38.8 -0.8% 120.5 117.0 3.0% 

FX variation 4.2 -640.2 n.a. 299.6 -98.6% 642.1 -1,417.6 n.a. 

Other revenue / expenses (*) -54.8 160.1 n.a. -204.1 -73.1% -582.1 98.4 n.a. 

Financial result -214.1 -665.7 -67.8% -74.2 188.4% -627.8 -1,931.7 -67.5% 

Average dollar (R$/US$) (Source: BACEN) 3.24 3.54 -8.3% 3.51 -7.6% 3.62 3.01 20.6% 

Closing dollar (R$/US$) (Source: BACEN) 3.25 3.97 -18.3% 3.21 1.1% 3.25 3.97 -18.3% 

 

(*) Other Expenses (R$ million) 3Q16 3Q15 % Chg 2Q16 % Chg LTM3Q16 LTM3Q15 % Chg 

FX hedge  -19.9 197.1 n.a. -179.1 -88.9% -480.6 272.2 n.a. 

Commodities hedge -6.8 -15.2 -55.3% -8.5 -20.0% -16.9 -25.9 -34.7% 

Financial discounts, rates, commissions, 
commercial discount and other financial 
expenses  

-28.1 -21.8 28.6% -16.5 70.3% -84.6 -72.9 16.0% 

Fine and interest - REFIS 0.0 0.0 n.a. 0.0 n.a. 0.0 -75.0 
-

100.0% 

Total -54.8 160.1 n.a. -204.1 -73.1% -582.1 98.4 n.a. 

 
Net Result 

In 3Q16, the Company posted net income of R$15.2 million before income and social contribution taxes. Net income 

after income and social contribution taxes totaled R$47.4 million. Adjusting the net result for the foreign exchange 

effect, resulting from the FX Hedge and income and social contribution taxes, it came in as income of R$30.9 million, 

giving LTM3Q16 net income of R$206.1 million. 

 

R$ Million 3Q16 3Q15 % Chg 2Q16 % Chg LTM3Q16 LTM3Q15 % Chg 

Net (loss) income before taxes 15.2 -407.5 n.a. 143.1 -89.4% 344.2 -1,161.2 n.a. 

Income and social contribution taxes  32.3 -38.6 n.a. -54.2 n.a. -94.9 -17.3 448.6% 

Net (loss) income 47.4 -446.1 n.a. 89.0 n.a. 249.2 -1,178.5 n.a. 

% Net margin 1.9% -18.7% 20.6 p.p. 4.0% -2.1 p.p. 2.5% -13.2% 15.8 p.p. 

 

R$ Million 3Q16 3Q15 % Chg 2Q16 % Chg LTM3Q16 LTM3Q15 % Chg 

Net (loss) income 47.4 -446.1 n.a. 89.0 -46.7% 249.2 -1,178.5 -121.1% 

Asset impairment 0.0 0.0 n.a. 0.0 n.a. 23.5 0.0 n.a. 

FX variation -4.2 640.2 n.a. -299.6 -98.6% -642.1 1,417.6 n.a. 

FX hedge 19.9 -197.1 n.a. 179.1 -88.9% 480.6 -272.2 n.a. 

Income and social contribution taxes -32.3 38.6 n.a. 54.2 -159.6% 94.9 17.3 448.6% 

Non-recurring items (REFIS) 0.0 0.0 n.a. 0.0 n.a. 0.0 111.2 -100.0% 

Adjusted (loss) income 30.9 35.6 -13.2% 22.6 36.7% 206.1 95.5 116.0% 
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Operating Cash Flow 

In the third quarter, working capital consumed R$479.9 million. This line was chiefly impacted by: (1) the 

άwŜŎŜƛǾŀōƭŜǎέ ƭƛƴŜ ό-R$93.1 million), due to the extension of the payment term in the domestic market; and (2) the 

άhǘƘŜǊ !ŎŎƻǳƴǘǎ tŀȅŀōƭŜέ ƭƛƴŜΣ ŀǎ ŜȄǇƭŀƛƴŜŘ ōŜƭƻǿΦ  

It is worth mentioning that working capital consumption in 3Q16 was part of management's strategy to opt for 

preserving the profitability of the operation, measured by the return on invested capital (ROIC), currently at 24.8%, 

despite the one-off increase in working capital consumption. Said strategy was only possible thanks to the 

Company's comfortable cash and financial situation. 
 

R$ Million 3Q16 3Q15 2Q16 LTM3Q16 

Net (loss) income 47.4 -446.1 89.0              249.2  

(+) Net income adjustments 281.5 914.4 -73.5              324.8  

(+) Variation in working capital requirements 
(1)

 -479.9 196.9 76.3 -           277.6  

Operating cash flow -151.0 665.2 91.8              296.4  

(1) excluding equity valuation adjustments and accumulated conversion amounts 

 

The R$314.3 Ƴƛƭƭƛƻƴ ƴŜƎŀǘƛǾŜ ǾŀǊƛŀǘƛƻƴ ƛƴ άhǘƘŜǊ !ŎŎƻǳƴǘǎ tŀȅŀōƭŜέ ǊŜŦƭŜŎǘǎ ǘƘŜ /ƻƳǇŀƴȅΩǎ ŎǊŜŘƛǘ ǇƻƭƛŎȅΣ ǿƘƛŎƘ 
requires prepayments from some clients from certain countries, in order to comply with its risk profile. Given the 
change in export destinations, reducing tƘŜ /ƻƳǇŀƴȅΩǎ ŎǊŜŘƛǘ Ǌƛǎƪ ƛƴ оvмсΣ ŀƳƻǳƴǘǎ ǇǊŜǇŀƛŘ from clients declined by 
R$310.5 ƳƛƭƭƛƻƴΣ ƛƳǇŀŎǘƛƴƎ ά!ŘǾŀƴŎŜǎ ŦǊƻƳ /ƭƛŜƴǘǎέΣ ŀǎ ŘŜǎŎǊƛōŜŘ ƛƴ ǘƘŜ ŎƘŀǊǘ ōŜƭƻǿΦ 
 

R$ Million 3Q16 2Q16 Variation 

Advances from clients 644.7 955.2 -310.5 

Other 146.3 150.1 3.8 

Other accounts payable  791.0 1.105.3 -314.3 
 

Free Cash Flow 

Free cash flow after capex, interest payments and working capital was negative by R$448.6 million in 3Q16 as shown 

below: 
 

R$ Million 3Q16 

EBITDA  249.3 

(+) Capex (on a cash basis) -54.1 

(+) Financial result (on a cash basis) -163.9 

(+) Variation in working capital requirements -479.9 

Free cash flow  -448.6 

 
 

R$ Million 3Q16 2Q16 1Q16 4Q15 LTM3Q16 

EBITDA  249.3 238.5 251.6 337.0 1,076.4 

(+) Capex (on a cash basis) -54.1 -40.8 -64.5 -43.1 -202.5 

(+) Financial result (on a cash basis) 
(1)

 -163.9 -328.9 -327.8 -195.0 -1,015.6 

(+) Variation in working capital requirements 
(2)

 -479.9 76.3 180.7 -54.7 -277.6 

Free cash flow -448.6 -54.9 40.0 44.2 -419.3 

Cash Flow  
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(1) considering cash from FX hedge 

(2) excluding equity valuation adjustments and accumulated conversion amounts 

 

Minerva closed 3Q16 with cash and cash equivalents of R$3.2 billion, which is sufficient to amortize its debt through 

2026. Approximately 76҈ ƻŦ ǘƘŜ /ƻƳǇŀƴȅΩǎ ŘŜōǘ ǿŀǎ ŜȄǇƻǎŜŘ ǘƻ ŦƻǊŜƛƎƴ ŜȄŎƘŀƴƎŜ ǾŀǊƛŀǘƛƻƴ ŀǘ ǘƘŜ ŎƭƻǎŜ ƻŦ оvмсΦ 

Leverage measured by the net debt/LTM EBITDA ratio was 3.2x on September 30, 2016, with debt duration of 6.1 

years. It is worth noting that in 3Q16 management moved on with the strategy of managing financial liabilities, 

settled several short- and medium-term debts, and repurchased the 2019 Notes whose annual coupon was 10.875%. 

In September, Minerva also concluded an international market issue of US$1 billion in new Notes maturing in 2026 

(annual coupon of 6.50%) in order to extend the profile and reduce the cost of its consolidated debt, replacing the 

Notes maturing in 2023 (7.75% annual interest coupon). The effects of said issue on the average debt service cost 

will be perceived in the coming quarters.  

 
Figure 30 ς Debt amortization schedule on 9/30/2016  

(R$ million) 

 
 

R$ Million 3Q16 3Q15 % Chg 2Q16 % Chg 

Short-term debt 1,263.7 1,405.8 -10.1% 1,321.1 -4.3% 

% Short-term debt 18.8% 17.8% 0.9 p.p. 22.9% -4.1 p.p. 

Local currency 452.7 547.2 -17.3% 375.8 20.5% 

Foreign currency 811.0 858.6 -5.5% 945.3 -14.2% 

Long-term debt 5,469.4 6,482.3 -15.6% 4,460.0 22.6% 

% Long-term debt 81.2% 82.2% -0.9 p.p. 77.1% 4.1 p.p. 

Local currency 709.8 645.5 10.0% 592.6 19.8% 

Foreign currency 4,759.6 5,836.8 -18.5% 3,867.4 23.1% 

Total debt 6,733.1 7,888.1 -14.6% 5,781.1 16.5% 

Local currency 1,162.5 1,192.7 -2.5% 968.3 20.1% 

Foreign currency 5,570.6 6,695.4 -16.8% 4,812.8 15.7% 

(Cash and cash equivalents) -3,235.7 -3,642.2 -11.2% -2,776.9 16.5% 

Net debt  
(1)

  3,470.1 4,220.2 -17.8% 2,976.0 16.6% 

Net Debt/LTM EBITDA (x) 3.2 4.8 -1.6 2.6 0.6 

(1) Net debt includes FIDC subordinated shares totaling R$27.3 million in 3Q16, R$28.2 million in 2Q16 and R$25.7 million in 3Q15 

 

3,238.6 

387.1 
608.2 

13.1 
255.3 

57.9 

494.3 

80.7 23.3 22.5 
350.5 

713.2 

2,762.1 

965.0 

Cash 4Q16 1Q17 2Q17 3Q17 2017 2018 2019 2020 2021 2022 2023 2026 ... қ 

Capital Structure 
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Local ŎǳǊǊŜƴŎȅ όwϷ Ψлллύ Sep/16 Jun/16 
 
CƻǊŜƛƎƴ ŎǳǊǊŜƴŎȅ όwϷ Ψлллύ Sep/16 Jun/16 

       

3Q16 0 88,965  3T16 0 514,486 

4Q16 146,974 92,579 
 

4T16 240,124 144,100 

1Q17 190,834 181,079 
 

1T17 417,317 286,736 

2Q17 13,133 13,135  2T17 0 0 

3Q17 101,746 22,368  3T17 153,560 22,837 

2017 57,868 57,919 
 

2017 0 0 

2018 494,314 349,913 
 

2018 0 0 

2019 80,663 83,674 
 

2019 0 157,714 

2020 23,263 23,264 
 

2020 0 0 

2021 22,528 22,528 
 

2021 0 0 

2022 22,586 24,297 
 

2022 327,939 323,726 

2023 8,607 8,607 
 

2023 704,588 2,409,853 

2026 0 0 
 

2026 2,762,075 0 

қ 0 0 
 

қ 964,997 953,300 

TOTAL 1,162,518 968,328 
 

TOTAL 5,570,600 4,812,752 

 

 
 
Investments in fixed assets totaled R$54.1 million in 3Q16, R$38.6 million of which went to operational maintenance, 
while R$15.5 million was allocated to expansion, chiefly in our operations in Colombia. 
See below the breakdown of investments (cash effect) by quarter in the last twelve months: 
 

CAPEX (R$ million) 3Q16 2Q16 1Q16 4Q15 LTM3Q16 

Maintenance 38.6 32.7 41.7 35.2 148.2 

Expansion 15.5 8.1 22.8 7.9 54.3 

Total  54.1 40.8 64.5 43.1 202.5 

 

 

 
Acquisition of company in Brazil - Frisa 
 
On November 3, 2016, Minerva informed its shareholders and the market in general that it entered into a 
Memorandum of Understanding related to the acquisition of CǊƛǎŀ CǊƛƎƻǊƛŦƛŎƻ wƛƻ 5ƻŎŜ {Φ!ΦΩ ǎƘŀǊŜǎΦ CǊƛǎŀ ƛǎ ƻƴŜ ƻŦ 
.ǊŀȊƛƭΩǎ Ƴŀƛƴ ǇǊƻŘǳŎŜǊǎ ƻŦ ōŜŜŦΣ ǎƛȄǘƘ ƭŀǊƎŜǎǘ ŜȄǇƻǊǘŜǊ ƛƴ нлмр ŀƴŘ ƛƴ ǘƘŜ ƴƛƴŜ ƳƻƴǘƘǎ ƻŦ нлмсΣ ǿƛǘƘ ƳŜŀǘǇŀŎƪƛƴƎ 
units in Colatina (state of Espirito Santo and slaughter capacity of 500 head/day), Nanuque (state of Minas Gerais 
and slaughter capacity of 800 head/day) and Teixeira de Freitas (state of Bahia and slaughter capacity of 400 
head/day), and Distribution Center and office in the city of Niteroi (state of Rio de Janeiro), as shown on the map 
below. 
 
 
 
 
 
 

Investments 

Subsequent Events 
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DŜƻƎǊŀǇƘƛŎ ŘƛǾŜǊǎƛŦƛŎŀǘƛƻƴ ƻŦ aƛƴŜǊǾŀΩǎ ǳƴƛǘǎ ŀŦǘŜǊ ŎƻƴŎƭǳŘƛƴƎ ǘƘŜ ŀŎǉǳƛǎƛǘƛƻƴ ƻŦ CǊƛǎŀΩǎ ŀǎǎŜǘǎ 

 
 
The acquisition of Frisa ƛǎ ŀƴ ŜȄŎŜƭƭŜƴǘ ǎǘǊŀǘŜƎƛŎ ƻǇǇƻǊǘǳƴƛǘȅ ǘƻ ŎƻƳǇƭŜƳŜƴǘ aƛƴŜǊǾŀΩǎ ƻǇŜǊŀǘƛƻƴǎ ŀƴŘ ŀƴƻǘƘŜǊ ǎǘŜǇ 
ǘƻǿŀǊŘǎ ǘƘŜ ŎƻƴǎƻƭƛŘŀǘƛƻƴ ƻŦ ǘƘŜ ǎŜŎǘƻǊ ƛƴ .ǊŀȊƛƭ ŀƴŘ {ƻǳǘƘ !ƳŜǊƛŎŀΦ Lǘǎ ǳƴƛǘǎ ŎƻƳǇƭŜƳŜƴǘ aƛƴŜǊǾŀΩǎ ƛƴŘǳǎǘǊƛŀƭ ŀƴŘ 
distribution operations as some of the plants are export certified, including for exporting to China and the United 
{ǘŀǘŜǎΦ !ŦǘŜǊ ǘƘŜ ŎƻƴŎƭǳǎƛƻƴ ƻŦ ǘƘŜ ǘǊŀƴǎŀŎǘƛƻƴΣ aƛƴŜǊǾŀΩǎ ǎƭŀǳƎƘǘŜǊ ŎŀǇŀŎƛǘȅ ǿƛƭƭ ǘƻǘŀƭ мфΣллл ƘŜŀŘκŘŀȅΣ ǿƛǘƘ ŀ 
presence in nine Brazilian states as well as in Uruguay, Paraguay and Colombia. 
 
The acquisition will total R$205 million, subject to working capital adjustments, R$80 million of which paid on 
ŘŜƳŀƴŘ όŀŦǘŜǊ ŀǇǇǊƻǾŀƭ ōȅ .ǊŀȊƛƭΩǎ ŀƴǘƛǘǊǳǎǘ ŀǳǘƘƻǊƛǘȅ ŀƴŘ ŀǘ ŀƴ 9{aύΣ wϷнр Ƴƛƭƭƛƻƴ ƛƴ мн ƳƻƴǘƘǎΣ wϷрл Ƴƛƭƭƛƻƴ ƛƴ нп 
months and R$50 million in 36 months. The effective implementation of the acquisition is subject to several 
conditions precedent and preliminary authorizations, common to this type of operation, including a due diligence 
ǇǊƻŎŜǎǎ ŀƴŘ ŀǳǘƘƻǊƛȊŀǘƛƻƴ ōȅ .ǊŀȊƛƭΩǎ ŀƴǘƛǘǊǳǎǘ ŀǳǘƘƻǊƛǘȅ (CADE). 
 
In 2015, Frisa posted net revenue of R$942 million and EBITDA of approximately R$43 million. In 2016, the company 
is expected to post net revenue of R$1,050 million and EBITDA of approximately R$52 million. Exports correspond to 
33% of total sales. We expect synergy gains of 120 bps after the conclusion of this acquisition due to a reduction in 
general and administrative expenses; we also expect to benefit from plant productivity gains, the improvement in 
the sales mix and higher efficiency in the purchase of cattle, leading to a combined gain of approximately 250 bps. As 
ŀ ǊŜǎǳƭǘΣ ǘƘŜǎŜ ǎȅƴŜǊƎƛŜǎ ŀǊŜ ŜȄǇŜŎǘŜŘ ǘƻ ƛƴŎǊŜŀǎŜ ǘƘŜ ƻǇŜǊŀǘƛƻƴΩǎ ƳŀǊƎƛƴǎΣ ǊŜŘǳŎƛƴƎ ǘƘŜ ǘƻǘŀƭ ŀŎǉǳƛǎƛǘƛƻƴ ƳǳƭǘƛǇƭŜ 
(Fair Value/ LTM EBITDA) to less than 2.5x. 
 
We reaffirm our commitment to continue evaluating advantageous opportunities in South America both from a 
strategic and operational point of view, without disregarding our capital discipline and financial deleveraging. 
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Operational Efficiency 
 
Minerva has increased its slaughter capacity through strategic acquisitions in Brazil, Uruguay, Paraguay and 
Colombia. This plurality of new assets brought, over the last few years, new operating procedures and different 
technologies, which were incorporated by the Company. 
 
In order to improve the groupΨǎ ƻǇŜǊŀǘƛƴƎ ǊŜǎǳƭǘǎΣ aŀƴŀƎŜƳŜƴǘ ŎǊŜŀǘŜŘ ŜŦŦƛŎƛŜƴŎȅ ǇǊƻƎǊŀƳǎ ǿƛǘƘ ǘƘŜ ŦƻƭƭƻǿƛƴƎ ƎƻŀƭǎΥ 
standardize processes, minimize the volatility of operating results and increase the productivity and profitability of 
the operations. 
 
The operational efficiency programs include: 
 
Osso Branco (White Bone) Project: Process to increase the yield of the plants through better use of carcasses, 
leaving fewer products on the bone, due to a more efficient deboning process. This project began in the second half 
of 2015 and in the last 12 months. 
 
"Bíblia" (Bible) and "Atitude Campeã" (Winner's Attitude) Program: "Bíblia" is the standardization of best operating 
practices between units. The Company carried out a detailed survey on the best operational procedures in each plant 
ŀƴŘ ǊŜǇƭƛŎŀǘŜŘ ƛǘΣ ƛƴ ŀƴ ƻǊƎŀƴƛȊŜŘ ƳŀƴƴŜǊΣ ǘƻ ǘƘŜ ƻǘƘŜǊ ǳƴƛǘǎΣ ƛƴ ƻǊŘŜǊ ǘƻ ƛƴŎǊŜŀǎŜ ǘƘŜ ƻǇŜǊŀǘƛƻƴǎΩ ǇǊƻŘǳŎǘƛǾƛǘȅΦ ¢ƘŜ 
Ǝƻŀƭ ƻŦ ǘƘŜ άAtitude Campeãέ ǇǊƻƎǊŀƳ ƛǎ ǘƻ ōǊƛƴƎ ǘƘŜ Ƴŀƛƴ YtLǎ ǘƻ ǘƘŜ ōŀǎƛǎ ƻŦ ǘƘŜ ƻǇŜǊŀǘƛƻƴal management through 
ǘƘŜ ŘƛǎǎŜƳƛƴŀǘƛƻƴ ƻŦ ōŜǎǘ ŦŀŎǘƻǊȅ ŦƭƻƻǊ ǇǊŀŎǘƛŎŜǎ ŀƳƻƴƎ ǘƘŜ ǳƴƛǘǎΦ ¢ƘŜ άAtitude Campeãέ ǇǊƻƎǊŀƳ ŜǾŜƴ ǇǊƻƳƻǘŜǎ ŀ 
healthy competition between the units, in order to improve the standards of the KPIs achieved, through a bonus 
program for all the factory floor workers in the best-performing units. With this, we hope to bring the culture and 
the spirit of "ownership" to each employee, in an even more ingrained manner into our organizational culture. 
"Bíblia" is the standardization of the opŜǊŀǘƛƻƴ ŀƴŘ ǘƘŜ άAtitude Campeãέ ǇǊƻƎǊŀƳ is the best application of this 
standardization. 
 
The expectation is that, together, these programs will generate yield benefits of up to 10% of the Company's EBITDA 
per year, after fully implemented. 
 

Commercial Efficiency  
 
In line with the development of the operating park, the Company organized and expanded its distribution channels in 
Brazil, focusing on food service and the small and medium retail segment. This change resulted in the improvement 
of the Go to Market strategy, giving priority to the opening of new customers in the food service segment, and it 
increased the number of items in each order, which expanded the margin of this operation. Moreover, the 
distribution in Paraguay was improved and new distribution centers were launched in Colombia and Chile, along the 
lines of the Brazilian DCs. Minerva also improved the integration between international offices and grew in a 
balanced manner, always based on risk management tools, which preserved its commercial agility, efficiency and 
flexibility. 
 
This year, Minerva took another step forward on its commercial strategy, starting to increasingly source more third-
party's products through its own trading companies located in Brazil, Uruguay and Australia, since we understood 
that the current scenario of imbalance between global beef supply and demand brings even more commercial 
opportunities. And the way to capture these opportunities is to make the Company become more and more 
"commercial", focusing on sourcing through "trading" and the development of efficient distribution channels. 
 

Operational and Commercial Efficiency Programs 
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The constant search for operational efficiency in the industry, coupled with the new focus of the commercial 
strategy, which favors the development and diversification of channels and sources, and the use of specific risk 
management tools, prepared and organized by a team specializing in market intelligence, will enable the Company to 
identify new market opportunities, and will assist in the generation of even better results, less volatile and more 
predictable. 
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On November 10, 2016, we will hold Minerva Day in New York for the fourth consecutive year in order to strengthen 
ties between investors and Management. This year, the event's special guest will be Mr. Maílson da Nóbrega, Brazil's 
former Finance Minister, columnist for Veja magazine and one of the country's most respected economists, who will 
make a presentation on the political and economic scenario for 2017, in addition to the attendance of Minerva's 
senior management.  
 
We present below the invitation with the event's information:  
 

 
 
 
For registering for Minerva Day NY, access our website: www.minervafoods.com/ri  
 
  

Minerva Day - New York 
 

http://www.minervafoods.com/ri
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On November 18, 2016, the Company will hold its IX Minerva Day in the Unique Hotel, São Paulo, opened to 
investors and the market in general. The event will be attended by Mr. Alexandre Mendonça de Barros, a partner at 
MB Agro and one of the most experienced consultants in the agribusiness sector, as well as Minerva's executive 
officers. 
 
We present below the invitation with the event's information:  
 

 
 
For registering for Minerva Day SP, access our website: www.minervafoods.com/ri  
  

Minerva Day ς Sao Paulo  
 

http://www.minervafoods.com/ri
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Minerva Foods is one of the leading producers and sellers of beef, leather, live cattle exports and cattle byproducts in 

{ƻǳǘƘ !ƳŜǊƛŎŀΣ ŀƴŘ .ǊŀȊƛƭΩǎ ǎŜŎƻƴŘ ƭŀǊƎŜǎǘ ŜȄǇƻǊǘŜǊ ƛƴ ǘƘŜ ƛƴŘǳǎǘǊȅ ƛƴ ǘŜǊƳǎ ƻŦ ƎǊƻǎǎ ǎŀƭŜǎ ǊŜǾŜƴǳŜΣ ŜȄǇƻǊǘƛƴƎ ǘƻ ƻǾŜǊ 

100 countries, with operations also in the beef, pork and poultry processing segments. On September 30, 2016, the 

Company had a daily slaughtering capacity of 17,330 head of cattle and daily beef deboning capacity equivalent to 

20,316 head of cattle. With a presence in the states of São Paulo, Rondônia, Goiás, Tocantins, Mato Grosso, Mato 

Grosso do Sul and Minas Gerais, as well as in Paraguay, Uruguay and Colombia, Minerva operates 17 slaughter and 

deboning plants, one processing unit and 11 distribution centers. In the 12 months ended September 30, 2016, the 

Company recorded gross sales revenue of R$10.4 billion, 10% more than in the same period a year earlier. 

 

Relationship with Auditors 

Lƴ ŀŎŎƻǊŘŀƴŎŜ ǿƛǘƘ ŀǊǘƛŎƭŜ ну ƻŦ /±a LƴǎǘǊǳŎǘƛƻƴ олуκмфффΣ ŀǎ ŀƳŜƴŘŜŘ όάL/±a олуκффέύ, we declare that the Board of 
5ƛǊŜŎǘƻǊǎΩ ƳŜŜǘƛƴƎ ƘŜƭŘ ƻƴ aŀǊŎƘ олΣ нлмс ŀǇǇǊƻǾŜŘ ǘƘŜ ŎƻƴǘǊŀŎǘƛƴƎΣ ōȅ ǘƘŜ /ƻƳǇŀƴȅΣ ƻŦ DǊŀƴǘ ¢ƘƻǊƴǘƻƴ !ǳŘƛǘƻǊŜǎ 
Independentes as our independent auditors, replacing BDO RCS Auditores Independentes S/S. 

Said replacement occurred to comply with the mandatory change of independent auditors every five years pursuant to 
article 31 of ICVM 308/99, and BDO manifested its agreement with our justification for the change. 

In accordance with CVM Instruction 381/03, we announce that our auditors did not provide services other than those 
related to the external audit in 3Q16. 

 

Statement from Management 

In compliance with CVM Instructions, Management declares that it has discussed, revised and agreed with the individual 
and consolidated accounting information related to the fiscal period ended September 30, 2016, and the opinions 
ŜȄǇǊŜǎǎŜŘ ƛƴ ǘƘŜ ƛƴŘŜǇŜƴŘŜƴǘ ŀǳŘƛǘƻǊǎΩ ǊŜǾƛŜǿ ǊŜǇƻǊǘΣ ƘŜǊŜōȅ ŀǳǘƘƻǊƛȊƛƴƎ ǘƘŜƛǊ ŘƛǎŎƭƻǎǳǊŜΦ   

About Minerva S.A. 
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APPENDIX 1 - INCOME STATEMENT (CONSOLIDATED) 

 
 

 
 
 

(R$ thousand) 3Q16 3Q15 2Q16 

Revenue from domestic sales 1,064,935 611,769 787,599 

Revenue from exports 1,629,733 1,898,333 1,576,153 

Gross sales revenue 2,694,668 2,510,102 2,363,752 

Deductions from Revenue ς Taxes and Other -160,970 -121,920 -142,790 

Net operating revenue 2,533,698 2,388,182 2,220,962 

  
   Cost of goods sold -2,042,674 -1,888,827 -1,769,409 

Gross profit 491,024 499,355 451,553 

  
   Selling expenses -159,731 -158,908 -150,857 

General and administrative expenses -87,746 -74,425 -92,576 

Other operating revenues (expenses) -14,314 -7,855 9,260 

Result before Financial Expenses 229,233 258,167 217,380 

  
   Financial expenses -201,990 -226,942 -208,626 

Financial revenues 38,502 41,395 38,823 

FX variation 4,209 -640,175 299,613 

Other expenses -54,778 160,052 -204,052 

Financial result -214,057 -665,670 -74,242 

  
     
   Results before taxes 15,176 -407,503 143,138 

Income and social contribution taxes - current 28,045 -26,044 -49,865 

Income and social contribution taxes - deferred 4,220 -12,560 -4,285 

  
   

Net income before non-controlling interest  
47,441 -446,107 88,988 

  
   Net income attributed to controlling shareholders 47,387 -446,633 88,965 

Net income attributed to non-controlling shareholders 54 526 23 

  
   Net (loss) income 47,441 -446,107 88,988 
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APPENDIX 2 - BALANCE SHEET (CONSOLIDATED) 

 
 

(R$ thousand) 3Q16 4Q15 

ASSETS     

  Cash and cash equivalents 3,235,745 2,749,928 

  Accounts receivable from clients 571,743 766,185 

  Inventories 508,155 434,748 

  Biological assets 245,428 203,353 

  Taxes recoverable 854,484 678,492 

  Other receivables 255,937 181,916 

Total current assets 5,671,492 5,014,622 

  Taxes recoverable 201,360 263,870 

  Deferred Tax Assets 244,639 244,639 

  Other receivables 36,998 58,911 

  Judicial deposits 9,871 11,261 

  Fixed assets  2,133,169 2,091,368 

  Intangible Assets 638,040 627,377 

Total non-current assets 3,264,077 3,297,426 

Total assets 8,935,569 8,312,048 

      

LIABILITIES     

  Loans and financing 1,263,689 1,546,514 

  Suppliers 446,546 478,813 

  Labor and Tax Liabilities 196,199 99,843 

  Other accounts payable 713,154 918,213 

Total current liabilities 2,619,588 3,043,383 

  Loans and financing 5,469,429 5,461,453 

  Labor and Tax Liabilities 17,854 20,242 

  Provision for contingencies 31,535 19,028 

  Accounts payable 77,793 63,856 

  Deferred tax liabilities 84,585 86,833 

Total non-current liabilities 5,681,196 5,651,412 

{ƘŀǊŜƘƻƭŘŜǊǎΩ 9ǉǳƛǘȅ 
 

  

  Capital stock 134,752 950,598 

  Capital reserves 288,953 294,851 

  Revaluation reserves 57,171 62,015 

  Accumulated profit (loss) 189,994 -1,562,321 

  Treasury shares -25,801 0 

  Equity valuation adjustments -11,668 -129,212 

¢ƻǘŀƭ ǎƘŀǊŜƘƻƭŘŜǊǎΩ Ŝǉǳƛǘȅ ŀǘǘǊƛōǳǘŜŘ ǘƻ ŎƻƴǘǊƻƭƭƛƴƎ ǎƘŀǊŜƘƻƭŘŜǊǎ 633,381 -384,069 

Non-controlling interest 1,404 1,322 

¢ƻǘŀƭ ǎƘŀǊŜƘƻƭŘŜǊǎΩ Ŝǉǳƛǘȅ 634,785 -382,747 

¢ƻǘŀƭ ƭƛŀōƛƭƛǘƛŜǎ ŀƴŘ ǎƘŀǊŜƘƻƭŘŜǊǎΩ Ŝǉǳƛǘȅ 8,935,569 8,312,048 
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APPENDIX 3 ς CASH FLOW (CONSOLIDATED) 

 
όwϷ Ψлллύ 3Q16 3Q15 2Q16 

Cash Flow from operating activities 
   Net (loss) income 47,441 -446,107 88,988 

Reconciliation of net income to net cash        

  provided by operating activities:       

Depreciation and amortization 20,055 20,058 21,141 

Net income attributed to non-controlling shareholders -54 -526 -23 

Fair value of biological assets 16,849 2,085 -9,824 

Realization of deferred taxes ς temporary differences -4,220 12,560 4,285 

Financial charges 201,783 225,113 207,359 

FX variation ς not realized 44,400 654,176 -302,177 

Provision for contingencies 2,671 963 5,748 

        

Accounts receivable from clients and other receivables -93,172 -126,216 12,546 

Inventories -499 54,122 -65,786 

Biological assets -35,142 -19,151 -37,849 

Taxes recoverable -18,065 -43,946 31 

Judicial deposits 204 21 621 

Suppliers  -4,634 73,500 40,712 

Labor and Tax Liabilities -14,315 19,175 -6,295 

Other accounts payable -314,281 239,375 132,310 

Equity valuation adjustments and accumulated conversion amounts -1,069 -321,096 59,004 

Cash flow from operating activities -152,048 344,106 150,791 

        

Cash flow from investments       

Acquisition of subsidiary less cash on acquisition 0 -46,059 0 

Acquisition of intangible assets -10,853 75 -596 

Acquisition of fixed assets -58,342 -50,311 -6,858 

Cash flow from investments -69,195 -96,295 -7,454 

        

Cash flow from financing activities 
  

  

Loans and Financings 2,901,512 1,240,541 66,247 

Loans and financings settled -2,195,656 -514,892 -786,754 

Related Parties 0 445 0 

Variation in minority interest 50 525 23 

Treasury shares -25,801 0 0 

Cash flow from financing activities  680,105 726,619 -720,484 

    

    Net Cash - Cash Equivalent Decrease/Increase 458,862 974,430 -577,147 

Cash and cash equivalents       

Beginning of period 2,776,883 2,667,763 3,354,030 

End of period 3,235,745 3,642,193 2,776,883 

Net Cash - Cash Equivalent Decrease/Increase 458,862 974,430 -577,147 

 
 


